Version 1:

Summary:

Michael Brady led a meeting titled “Al for Financial Professionals” attended by financial
advisors and colleagues, discussing the practical applications of Al tools to enhance
efficiency and productivity in financial advisory practices.

Discussion:

e Michael Brady introduced himself, outlining his 34 years of experience in financial
planning and his dedication to aligning wealth with purpose and possibility.

e He shared his personal journey, including his work with genocide reconciliation in
Rwanda, women’s economic projects in Uganda, prison work, homeless work,
mentoring, and his current project with orphans in Ukraine.

o Emphasized the inevitability of Al integration in business and life, comparing its
impact to the advent of the iPhone.

o Explained Al using the analogy of an electric power plant and various appliances,
highlighting that Al is a supercomputer good at recognizing patterns.

e Announced that he has created a webpage with a QR code containing his outline,
all the Al tools he uses, prices, and links, which he will share after the session.

o Discussed practical Al applications in his practice, starting with Grammarly
($144/year), which helps refine and polish his communications across various
platforms.

e Described the use of Al-powered meeting note takers like Jump Al (which he
uses), Zox, and G Reminders, emphasizing their importance in recording and
transcribing client meetings, seminars, and internal meetings.

« Mentioned that he records all client interactions, with clients being
informed and appreciative of receiving meeting notes and to-dos.

o Highlighted the legal considerations regarding recording conversations,
noting that most states are single-party consent states, and he provides
a list on his webpage.

o Shared how meeting note takers significantly improved efficiency when
he met numerous clients after acquiring a business.

e Talked about KU Tools, which adds over 300 enhancements to Microsoft Excel
and Word, improving productivity.

o Discussed the use of Al language models like Grok, Copilot, and ChatGPT
($20/month subscriptions) as assistants to generate summaries, explanations,
and content for clients, while ensuring to review and verify the information.

e Introduced FB Alpha, a tool similar to Holistiplan, used for uploading client tax
returns to obtain analyses and insights.

o Mentioned Wealth.com, an estate planning platform used in collaboration with his
wife, who is an estate planning attorney.



e Shared other Al tools:

o PDF Elements, an alternative to Adobe with Al features for document
analysis.

o Notion, used for creating websites.

¢ Quillbot, an Al-powered writing assistant.

e Provided a practical example of his Al use:

o While driving through Wyoming, he recorded his thoughts for 30
minutes.

e Upon returning home, he uploaded the recording to Grok, instructing it
to create a coherent outline, gather website links and pricing for the
tools mentioned.

o Used PowerPoint’s Al feature to generate a complete presentation
based on the outline in just a few minutes.

o Emphasized the value of Al in achieving his goals of expanding his business
while maintaining a meaningful life.

o Encouraged attendees to integrate Al tools incrementally to improve efficiency
and productivity.

e Opened the floor for questions.
e Addressed questions on various topics:

o Confirmed that PowerPoint can create presentations from outlines,
similar to tools like Gamma.

o Agreed with a colleague’s positive experience using Zox, reiterating the
benefits of Al-powered meeting note takers.

o Discussed the future of Al in providing pre-meeting preparation, action
items, and insights.

o Answered queries about sharing files securely with clients, mentioning
the use of SecureSend and Dropbox.

o Responded to a question about integrating new technologies, advising
incremental adoption and continuous learning.

o Acknowledged that Wealthbox CRM is introducing an Al assistant
called Project Alia.

e Addressed compliance concerns, with reminders from Cambridge
representatives about reviewing Al tools for compliance and vendor due
diligence.

o Joked about compliance, emphasizing the importance of not recording
anything that should remain private.

o Reinforced the necessity of being compliant and cautious with client
data.

e Concluded by encouraging attendees to try Al meeting note takers and
highlighting the transformative impact of Al on his practice.

Decisions:

1. Adoption of Al Meeting Note Takers



1. Objective: Enhance efficiency in recording and documenting client
interactions, meetings, and seminars.

2. Alternatives: Continue manual note-taking methods; use transcription
services; adopt Al meeting note takers like Jump Al or Zox.

3. Decision: Michael Brady advocates for adopting Al meeting note takers
(specifically Jump Al) due to their high accuracy (95-98%) and
efficiency in capturing meeting details, action items, and facilitating
follow-ups.

2. Incremental Integration of Al Tools

1. Objective: Improve practice efficiency by integrating Al technologies
without overwhelming the team.

2. Alternatives: Immediate overhaul of systems to incorporate Al;
incremental adoption of Al tools; maintain current practices without Al.

3. Decision: Recommend incremental adoption of Al tools, starting with
easily implementable solutions like Grammarly and meeting note
takers, allowing gradual adjustment and learning.

3. Compliance with Recording Laws and Vendor Due Diligence

1. Objective: Ensure all Al tools and practices are compliant with legal and
regulatory requirements.

2. Alternatives: Use Al tools without thorough compliance checks;
rigorously review and obtain approval for Al tools; avoid using Al tools
entirely.

3. Decision: Acknowledge the importance of compliance; attendees are
reminded (by Cambridge representatives) to review tools for
compliance and submit vendor due diligence by the deadline
(September 1st). Michael Brady emphasizes transparency with clients
regarding recordings and advises not to record anything that should
remain private.

Other Ideas:

o Explore Al tools for pre-meeting preparation and better client insights, as these
technologies develop further.

o Consider using Al assistants in CRMs (like Wealthbox’s Project Alia) to enhance
client relationship management.

o Stay updated with new Al tools and features that can improve productivity and
client service.

Next Steps:

o Attendees to scan the provided QR code to access Michael Brady’s webpage
containing his outline, list of Al tools, pricing, and links.



o Explore and consider implementing Al meeting note takers like Jump Al or Zox in
their practices.

e Review and ensure compliance of any Al tools used, submitting necessary vendor
due diligence forms by the deadline.

o Gradually integrate Al tools into their practices, starting with those that offer
immediate benefits.

o Engage with Cambridge’s resources and representatives to stay informed about
approved Al tools and compliance guidelines.

Version 2:

Al for Financial Professionals Presentation
Michael Brady’s presentation on practical applications of Al in financial advisory practices
Discussion:

Michael Brady, a financial advisor with 34 years of experience and the founder of
Generosity Wealth Management, led a presentation on the practical applications of Al in
financial advisory practices. He began by introducing himself and sharing his journey in the
financial planning world. In the first half of his career, he worked with several partners in a
very successful but inefficient firm that measured success by the number of employees
added. In 2008-2009, he decided to do something different and created Generosity Wealth
Management, focusing on aligning wealth with purpose and possibility.

Michael emphasized the importance of efficiency and leveraging technology to save time or
expand business without necessarily adding more staff. He shared his personal
experiences of using technology to free up time, allowing him to lead an incredible life filled
with philanthropic work. Over the past 15-16 years, he has traveled the world engaging in
various humanitarian projects, such as genocide reconciliation work in Rwanda, women’s
economic projects in Uganda for 10 years, prison work, homeless work, mentoring young
college men, and currently working with orphans in Ukraine, where he visits every six
months.

He stressed that the evolution of technology has transformed the way we work, comparing
past tools like Lotus 1-2-3 and the advent of the information superhighway to modern tools
like Al, which will inevitably become integral to business practices. Michael encouraged
attendees to consider how Al can help them achieve their goals, whether increasing their
business by multiples or gaining more personal time.

Michael provided a shared definition of Al, describing it as a supercomputer that is excellent
at learning patterns, similar to how various devices plug into the electrical grid. He likened
Al tools to appliances that utilize the power grid; if something goes wrong with the
appliance, it's not the grid’s fault. He emphasized that Al is about the products we plug into
it and use.

He then delved into specific Al tools he uses in his practice, starting from the simplest to
more complex applications:



1. Grammarly: At $144 per year, it's more than a spell checker; it checks grammar
across various platforms like Microsoft Outlook, Word, and web browsers. It helps
him produce crisp and concise written communication, enhancing
professionalism.

2. Meeting Note Taker (Jump Al): Michael is a heavy user of Jump Al for recording
and transcribing meetings. He records every client interaction, internal meetings,
and even seminars. The tool identifies tasks, syncs with his CRM, and allows for
efficient follow-ups. It has features like assigning tasks, integrating with
RightCapital (with eMoney integration coming soon), and aids in compliance by
keeping detailed records. He highlighted that clients appreciate receiving notes
after meetings, and it helps him stay fully present during interactions.

3. KU Tools: An enhancement for Microsoft Office applications like Excel and Word,
offering over 300 additional features to increase productivity.

4. Large Language Models (LLMs): Michael uses various LLMs like ChatGPT,
Copilot, and Grok, each at around $20 per month. He uses them as assistants to
generate drafts, summarize complex topics, and help with initial research, always
reviewing the output for accuracy.

5. FP Alpha: A tool where you can upload tax returns, and it uses Al to analyze and
provide insights, helping to create client talking points and identify planning
opportunities.

6. Wealth.com: An online estate planning platform suitable for all 50 states. Clients
can complete their documents online, which is particularly useful as his wife runs
Generosity Estate Planning.

7. PDF Element: An alternative to Adobe, costing about $3 per month, with Al
features that allow summarizing documents and enhancing productivity.

8. Notion for Websites: For website creation and management.
9. QuillBot: An Al tool for writing assistance.

Michael shared practical applications of these tools, including how he used Grok to
generate an outline for his presentation by speaking into his phone while driving. He then
used Al to organize his thoughts into a coherent outline, generate a PowerPoint
presentation, and create a webpage with all the resources, intending to share it with the
attendees via a QR code after the presentation.

He emphasized the transformational impact of Al on efficiency and productivity, allowing
him to handle tasks that would otherwise require additional staff. He encouraged attendees
to start integrating Al into their practices incrementally, highlighting that even small steps
can lead to significant time savings.

Michael also discussed his future goals, expressing a desire to increase the number of
people he serves by 5x or 10x in the next 15 years. He is looking for strategic human
partners, possibly junior advisors, who are interested in building something together while
leveraging technology for efficiency.

Towards the end of the presentation, Michael shared a personal note about his work in
Ukraine with orphans. He acknowledged the support from the community and highlighted



how technology and efficiency in his practice have enabled him to dedicate time to
meaningful work.

During the Q&A session, attendees asked about various topics, including the use of other Al
tools like Zox, compliance considerations when using Al in their practices, integrating Al
tools, and sharing sensitive documents with clients. Michael provided insights based on his
experience, encouraging the use of meeting note takers like Jump Al and emphasizing the
importance of staying compliant with regulations.

Personal

e Goals & Values: To leverage technology to increase efficiency, serve more
clients, and have more time for meaningful philanthropic work. Aiming to increase
the number of clients served by 5x or 10x in the next 15 years.

o Life Events: Regular humanitarian trips to Ukraine every six months working with
orphans, ongoing since before 2025. Previous projects include work in Rwanda
and Uganda.

e Family: Michael’s wife runs Generosity Estate Planning. No further family details
were mentioned.

Q&A

e Q. Did you hire an outside firm to integrate Al into your practice or did you crash
course it?

A. Michael explained that he integrated Al tools incrementally over time, driven by
personal interest and a desire for increased productivity.

e Q. How are you handling compliance when using Al tools?

A. He emphasized the importance of being compliant, suggesting that advisors
ensure they don’t record or share anything they wouldn’t want others to see. He
also mentioned that using reputable tools and being mindful of regulations is
crucial.

e Q. What are you using to share sensitive documents with clients?

A. Michael uses Secure (assumed to be a secure email system) for sending
documents and Dropbox for receiving documents from clients.

e Q. How do you handle meeting notes and does the note-taking tool integrate with
your CRM?

A. He uses Jump Al for meeting notes, which can identify tasks, sync with his
CRM, and integrate with financial planning software like RightCapital (with
eMoney integration forthcoming).

Recommendations:

1. Adopt Al Tools Incrementally: Start integrating Al tools like Grammarly and
meeting note takers to improve efficiency and productivity.

2. Use Meeting Note Takers: Implement tools like Jump Al to record and transcribe
meetings, enhancing client communication and follow-up.



3. Leverage Al for Document Analysis: Utilize tools like FP Alpha and PDF
Element for analyzing tax returns and documents to identify planning

opportunities.

4. Consider Al Writing Assistants: Explore LLMs like ChatGPT, Copilot, or Grok
for drafting and summarizing content, ensuring to review outputs for accuracy.

Service and Fees:

e N/A (No specific commercial arrangements or fee discussions were mentioned in
the presentation)

Outcome & Next Steps:

e Michael will provide attendees with a QR code leading to a webpage containing
all the resources, outlines, and the recording of the presentation.

o Interested advisors are encouraged to reach out to Michael to discuss potential
partnerships or collaborations, especially junior advisors looking to leverage
technology for efficiency.

Client To Dos:

1. Attendees should consider exploring and integrating Al tools into their practices to
enhance efficiency.

2. Access the resources provided via the QR code to review the tools and
applications discussed.

Financial Planning Data
Financial Data

Michael’s Age

Years of Experience
Business Goal

Philanthropic Work
Use of Technology
Generosity Wealth

Management

Generosity Estate
Planning

Category
Demographics

Occupation
Goals &
Values
Personal
Occupation

Occupation

Occupation

Fiduciary / Suitability Impacting Data

Data from Meeting

56 years old as of the time of the presentation
(implying 58 years old in 2025)

34 years in financial planning

Increase the number of clients served by 5x or 10x in
the next 15 years

Regular trips to Ukraine every six months; previous
work in Rwanda and Uganda

Utilizes various Al tools for efficiency, allowing more
time for personal and philanthropic pursuits

Founder of the firm, focusing on aligning wealth with
purpose and possibility

Run by his wife; uses wealth.com for estate planning
documents



As of 2025-06-20 Comment

Demographics Michael Brady, age 58

Occupation Financial Advisor, Founder of Generosity Wealth Management
Net Worth N/A (Not specified)

Liquid Net Worth N/A

Annual Income N/A

Liquidity Needs N/A

Investment Objective N/A

Risk Tolerance N/A

Time Horizon 15 years (as per his goal setting)

Changes in Financial Aiming to expand business significantly; seeking strategic partners
Situation and junior advisors
Version 3:

Al Tools and Efficiency in Financial Planning
(Leveraging Al to grow business and optimize personal time)
Discussion:

1. Introduction and Background

Michael Brady, a financial advisor with 34 years of experience, introduced himself
and shared his professional journey. The first half of his career, about 16 years,
was spent working with multiple partners where they were highly successful but
inefficient, with many employees and a focus on growth measured by the number
of staff. In 2008-2009, he decided to do something different and founded
Generosity Wealth Management to align wealth with purpose and possibility.

2. Philanthropic Work and Life Balance

For the past 15-16 years, Michael has engaged in various philanthropic activities
around the world. His projects include genocide reconciliation work in Rwanda, a
women’s economic project in Uganda for ten years, prison work, homeless
assistance, mentorship of young college men, and currently, supporting orphans
in Ukraine. He travels to Ukraine every six months and will be there again in
August. He emphasizes that using technology efficiently has allowed him to free
up time to pursue these meaningful endeavors.

3. Future Goals and Strategic Partnerships

At age 56, Michael is contemplating his legacy and aims to increase the number
of people he serves by 5x or 10x in the next 15 years. To achieve this, he is
seeking strategic human partners, possibly junior advisors and staff, who are



interested in efficiency and growth. He invites anyone interested in collaborating
to speak with him after the meeting.

. Understanding Al and Its Importance

Michael discusses the inevitability of Al integration into business practices,
comparing its adoption to the widespread use of smartphones since 2007-2008.
He explains that Al is essentially a supercomputer adept at recognizing patterns
and can be thought of like the electrical grid, powering various tools and
applications. The focus should be on how we utilize Al-powered products to
enhance efficiency, rather than fearing Al itself.

. Al Tools Used in Practice

Michael shares several Al tools he uses to improve efficiency in his financial
practice:

1. Grammarly: For $144 per year, Grammarly provides more than just
spell check; it offers grammar suggestions across platforms like
Microsoft Outlook, Word, and web browsers, helping Michael produce
crisp and professional written communication.

2. Meeting Note-Taker (Jump Al): Michael records all client interactions,
internal meetings, and seminars using Jump Al. The tool transcribes
meetings, identifies tasks, syncs with CRMs, and integrates with
financial planning software like RightCapital (with eMoney integration
forthcoming). It allows him to be fully present during meetings, provides
clients with detailed notes afterward, and has been instrumental in
managing increased client interactions, such as when he met with new
clients after acquiring a book of business.

3. KU Tools: For $46 (lifetime license), KU Tools adds 300 features to
Microsoft Excel and Word, enhancing productivity.

4. Large Language Models (LLMs): Michael utilizes Al language models
like ChatGPT, Copilot, and Bard (referred to as “Grok”) at $20 per
month each. He uses them as assistants to generate summaries,
research topics, and draft explanations for clients. He emphasizes the
importance of reviewing Al-generated content for accuracy, likening it to
supervising a junior staff member.

5. FP Alpha: Similar to Holistiplan, FP Alpha allows for uploading tax
returns, which the Al reads to provide analysis, document summaries,
and actionable insights.

6. Wealth.com: Through Generosity Estate Planning, run by his wife,
Michael uses Wealth.com to enable clients to complete estate planning
documents online, accessible in all 50 states.

7. PDF Element: As an alternative to Adobe Acrobat, PDF Element (with
an Al add-on for $3 per month) allows for summarizing documents and
enhances PDF functionalities.

8. Notion: Utilized for creating websites and content management.



6.

7.

9. Quillbot: An Al-powered writing tool to assist in drafting and refining
written material.

Practical Applications of Al
Michael illustrates how he uses Al in practical scenarios:

1. While driving through Wyoming for 30 minutes, he dictated unorganized
thoughts into his iPhone. Upon returning, he used “Grok” (an Al
language model) to convert his dictation into a coherent outline, gather
website information, and prepare for his presentation.

2. He leveraged Al in Microsoft PowerPoint to create a presentation from
his outline in approximately three minutes, demonstrating the efficiency
gains made possible through Al tools.

Emphasizing Efficiency and Growth

Michael stresses the importance of Al in achieving both business growth and
personal time optimization. By integrating Al tools, he can pursue his goal of
significantly increasing his client base while maintaining a fulfilling personal life
and philanthropic activities.

Sharing Resources with Attendees

Michael mentions that he has created a webpage specific to the attendees,
containing his outline, the list of Al tools mentioned, their prices, and links to their
websites. He has prepared a QR code to distribute after the presentation to
access this information.

. Compliance and Ethical Considerations

During the Q&A session, compliance representatives remind attendees to ensure
any Al tools used are approved by their firm and to complete required vendor due
diligence. Michael acknowledges the importance of compliance and emphasizes
responsible use of Al tools, including adhering to privacy laws regarding recording
conversations (mentioning that approximately 40 out of 50 states are single-party
consent states).

10. Audience Engagement and Testimonials

11

Attendees share their experiences with Al tools, such as Zox, another meeting
note-taker, expressing enthusiasm about their effectiveness. Michael encourages
others to adopt Al tools incrementally, highlighting that significant improvements
in efficiency can be achieved over time.

.Future Developments

Michael notes upcoming advancements, such as Wealthbox introducing Project
Alia, an Al-integrated meeting assistant. He expresses excitement about the
future capabilities of Al in areas like pre-meeting preparation, tracking client
interactions, and enhancing CRM functionalities.

12.Final Thoughts and Invitation



To Dos:

Michael concludes by reiterating his commitment to living a meaningful life and
helping others do the same. He invites interested parties to discuss potential
partnerships to collectively grow their practices and make a positive impact.

. (Michael) Distribute the QR code with access to the webpage containing the

detailed outline and Al tool information.

(Attendees) Review the Al tools presented and consider integrating them into
their practices incrementally.

(Interested Advisors) Connect with Michael after the meeting to discuss potential
strategic partnerships.

. (Compliance Representatives) Ensure attendees are aware of the compliance

requirements regarding Al tool usage and vendor due diligence.
(Attendees) Check with their firms about the approval status of Al tools before
implementation.



